
REDUCE  
UNPLANNED VENDOR  

ALLOWANCES 

by more accurately 
forecasting product demand, 

AUR price and margin for 
each item.

GET CLOSER TO 
YOUR RETAILER’S 

CUSTOMERS 

by incorporating the Voice of 
the Customer when selecting 

and pricing new products.

GROW  
YOUR  

COMMITMENTS 

by arming your sales 
team with customer- 

driven insight into how 
your products compare to 

your competitors’.

PUT YOUR BEST  

ASSORTMENT  
FORWARD
Whether it’s style, price, or subtle differences in color, each retailer’s customers have 
distinct buying needs. Beating your sales numbers—and your competition—requires 
understanding each retailer’s customers and placing the right assortment mix in  
their stores.
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Standard and Custom Line Sheets  
enable you to confidently recommend 
the products that will resonate the most 
with each retailer’s customers.  

Arm your Sales Team with Customer-Driven Insights

Item Summary Reports help you under-
stand how specific products—including 
your competitors’—will perform in each 
retailer, retail class, and buyer segment so 
that you can build optimal assortments. 

Invite customers to evaluate 
upcoming collections through 
branded online engagements.

Identify item preferences for 
each retailer’s customers.

Build your recommended 
assortment.


